
PROJECT: 

•	24-acres of lakefront property in the City of Osage Beach

•	400-room, 14-story Marriott Hotel with 30,000 sq.ft. conference center

•	6-level parking garage with 895 parking spaces

•	60,000 sq.ft., enclosed waterpark

•	Outdoor amusement park with 12 theme park rides
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OBJECTIVE:  Recognizing both a market need and an economic 

opportunity, the City of Osage Beach, Missouri and a local developer 

entity aim to bring to the Lake of the Ozarks a globally-branded, modern 

resort and conference center and a mix of entertainment and recreational 

amenities including an amusement park and waterpark.

STATUS, UNDER CONSTRUCTION:

Parking garage and amusement park will be complete in 12 months from 

financing; hotel and waterpark will be completed within 24 months

FINANCING PLAN

Pledged Revenues:  
Includes two project-specific sources

Project: 
•	 Payment in Lieu of Taxes equal to 100% of the real 

 estate taxes for 20 years
•	 Annual assessment of $1 per $100 of assessed value
•	 Assessment “backstop” in case the above two are below  

a set minimum

Economic Activity Revenues*:
•	 Portion of state and local sales tax
•	 $5 room night surcharge
•	 Portion of hotel room sales tax and gross room  

revenue component
•	 5% ticket tax from waterpark and amuse-ment rides

*Varying expiration dates

Bond Structure: 
Senior-Subordinate structure with subordinate piece owned by the 

developer entity; 2 years of capitalized interest followed by modified 

supersinker structure

Waterfall of Payment to Bonds:
Collection of Pledged Revenues are used in the following order of priority:

•	 Pay interest on Senior Bonds

•	 Redeem Senior Bonds at the greater of a scheduled redemption 

amount or the amount necessary to achieve a minimum 

cumulative redemption

•	 Replenish the Senior Reserve (if applicable)

•	 Set aside amount for next 6-month interest payment on Senior Bonds

•	 Split 40/60, with 40% applied to redeem Senior Bonds and 60% 

applied to pay interest, principal and mandatory redemption of 

Subordinate Bonds



MSRB DISCLOSURES
Stifel, Nicolaus & Company, Incorporated (“Stifel”) has prepared the attached materials. Such material consists of factual or general information (as defined in the SEC’s 
Municipal Advisor Rule). Stifel is not hereby providing a municipal entity or obligated person with any advice or making any recommendation as to action concerning the 
structure, timing, or terms of any issuance of municipal securities or municipal financial products. To the extent that Stifel provides any alternatives, options, calculations, 
or examples in the attached information, such information is not intended to express any view that the municipal entity or obligated person could achieve particular 
results in any municipal securities transaction, and those alternatives, options, calculations, or examples do not constitute a recommendation that any municipal issuer or 
obligated person should effect any municipal securities transaction. Stifel is acting in its own interests, is not acting as your municipal advisor, and does not owe a fiduciary 
duty pursuant to Section 15B of the Securities Exchange Act of 1934, as amended, to the municipal entity or obligated party with respect to the information and materials 
contained in this communication.

Stifel is providing information and is declaring to the proposed municipal issuer and any obligated person that it has done so within the regulatory framework of MSRB 
Rule G-23 as an underwriter (by definition also including the role of placement agent) and not as a financial advisor, as defined therein, with respect to the referenced 
proposed issuance of municipal securities. The primary role of Stifel, as an underwriter, is to purchase securities for resale to investors in an arm’s-length commercial 
transaction. Serving in the role of underwriter, Stifel has financial and other interests that differ from those of the issuer. The issuer should consult with its own financial and/
or municipal, legal, accounting, tax, and other advisors, as applicable, to the extent it deems appropriate.

These materials have been prepared by Stifel for the client or potential client to whom such materials are directly addressed and delivered for discussion purposes only. All 
terms and conditions are subject to further discussion and negotiation. Stifel does not express any view as to whether financing options presented in these materials are 
achievable or will be available at the time of any contemplated transaction. These materials do not constitute an offer or solicitation to sell or purchase any securities and 
are not a commitment by Stifel to provide or arrange any financing for any transaction or to purchase any security in connection therewith and may not relied upon as an 
indication that such an offer will be provided in the future. Where indicated, this presentation may contain information derived from sources other than Stifel. While we 
believe such information to be accurate and complete, Stifel does not guarantee the accuracy of this information. This material is based on information currently available 
to Stifel or its sources and is subject to change without notice. Stifel does not provide accounting, tax, or legal advice; however, you should be aware that any proposed 
indicative transaction could have accounting, tax, legal, or other implications that should be discussed with your advisors and/or counsel as you deem appropriate.
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Distribution:  
2x oversubscription among six significant for the Senior Bonds 

under-scores the value of the intense marketing effort

Marketing Effort: 
Included several forums to reach all possible audiences

An investor video introducing the site, 

region and developer team and an 

investor presentation detailing the 

pledged revenues complemented a 

thorough offering statement

Stifel’s bankers and the developer 

team traveled to Philly, Boston and 

New York for in-person meetings with 

investors and held others over Zoom
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